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Contact:
Shat-R-Shield, Inc.
116 Ryan Patrick Drive
Salisbury, NC 28147
Tel: (800) 223-0853
Fax: (704) 633-3420
www.shatrshield.com

Shat-R-Shield’s history dates back to
the late 1960s, when Jim Nolan co-
founded a company called Incoplas
that provided job-shop, plastic-coating
services.  This company developed an
expertise in coating a variety of
products with nylon, epoxy, vinyl and
other plastic materials.

The company’s extensive experience
with plastics then led to its
involvement in providing safety
coatings on glass containers and
bottles.  Combining the technology of
safety-coating glass, with additional
research and testing, Shat-R-Shield
was born and successfully introduced the first plastic-coated, fluorescent lamp. This
event effectively established the “protective lighting industry”.  

Today, Shat-R-Shield product offerings for industrial and foodservice applications
include a wide range of fluorescents, incandescents, HIDs, globes and most recently,
germicidal lamps.  If accidentally broken, a Shat-R-Shield lamp will contain virtually
all glass, phosphors and mercury inside the skin-tight, clear and tough plastic coating
for no-risk disposal.    

For over 30-years, Shat-R-Shield has been the pioneer and leader in protective
lighting; continuing to offer the most innovative and most comprehensive line of
safety-coated, shatterproof lamps and lighting products in the industry.

Shat-R-Shield 
“Design-Builder of 3 U.S. Food Plant of the Year Winners” 

Who is the “right fit” for your projects? Your culture? Your de-
mands for innovation? Your need for business improvement
beyond just building a project?  What construction delivery method
is the “right fit” for your schedule and budget? 

Whether you are a valued
repeat customer, or a
prospective client, consid-
ering a $50,000 or
$50,000,000 budget,
planning a retrofit or a
new facility, we urge you
to visit with us to learn how
Shambaugh & Son may be
the “right fit” for you and
your company.  With our

continued growth and nationally recognized award winning projects, we think
we are the “right fit” for you now more than ever.  We offer your project team
success through innovation, single source responsibility, lower “total” costs, fast
track schedules and a performance proven record.

Allow us to discuss our “Value Added” Services with you:
■ Process Improvement/Optimization
■ Process and Facility Simulation/Modeling
■ Process Control Integration/Automation
■ Diverse Experience in Various Industries
■ Modular Prefabrication
■ Design/Build “Self-Performance”

As you begin to put all of the pieces of the puzzle together for your next proj-
ect, you may find that Shambaugh & Son is the right “fit” for you as many other
repeat customers have for over 80 years.

Shambaugh & Son, L.P.

Contact:
Shambaugh & Son, L.P.
P.O. Box 1287
Fort Wayne, IN  46801
Mark Shambaugh, P.E., DBIA, CEO
Phone:  260-487-7807
www.shambaugh.com
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